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Make Your Move -
Your Guide To Selling Your Home



You need a real estate partner
to take THE FIRST STEP with you...

and every one after that.

I know how important selling your home is to you, and how stressful it can
feel.  This is why from listing and preparing your home to negotiating an offer
and closing, I'll be there every step of the way. 

My goal is to make things easier to navigate at every point. You can count on it.

Ginny



STEPS TO SELLING YOUR HOME

Consult & preview property
together and establish
timeline

Prepare
property/staging

Determine price 

Listing pre-launch

Listing is live - showings begin

STEP #1

Contract to Close - Navigate
buyers inspection and
appraisal

Your buyers receive final
loan approval

Move

Review offer(s)

CLOSING DAY!

STEP #2

STEP #3

STEP #4

STEP #5

STEP #6

STEP #7

STEP #8

STEP #9

STEP #10



Will your home sell when you need it to?
What is a competitive price for your home
today in its current condition?
Should you make any improvements to your
home to maximize return on investment
(ROI)?

Our first meeting will begin in your home. I will be
asking you several questions about your goals
and help establish a timeline for selling your
home.

Together we will tour your home while you
explain any updates or improvements you have
made.

I will take the time to answer any questions or
concerns you may have. 

Whether you're selling for the first or fourth time,
I find that most sellers have very similar concerns
including:

S T E P  1  
C O N S U L T A T I O N / V I E W  P R O P E R T Y



Comparable Property Data - Similar homes currently on the market or under contract, as well as
recent sales, that help to determine your home’s fair market value. It’s important to examine this
data when determining price because it will be the same information the appraiser will review
once there's an interested buyer.

Market Conditions and Competition - Economic outlook and seasonal trends, as well as the
number of competitive homes on the market, that can affect demand for your home.

Mortgage Conditions and Outlook - Current interest rates and anticipated movement up or
down that may affect the size of your prospect pool.

Location - Your home’s proximity to schools, parks, shopping and transit plays a significant role
in determining your listing price.

Appearance - Looks do count, and your home’s appearance will help make the best first
impression.

It’s important to note that the CMA process doesn’t end there. We will continue to monitor
competitive activity and market conditions until the day your home sells.

S T E P  2
D E T E R M I N E  P R I C E

How much is your home worth? 

Should you ask for more? 

How long will it take to sell? 

I will provide the answers to these and many other questions by completing a
Comparative Market Analysis (CMA), a report that takes into account all of the variables
that may affect the value and marketability of your home. Here are some of the factors we
consider:





S T E P  3
P R E P A R I N G  Y O U R  P R O P E R T Y

Preparing your home to attract the right buyer is very important and can have a huge impact on
your asking price, as well as how quickly your house will sell. This will also put you in the strongest
negotiating position possible.

We want to make sure your property shines! This will give you maximum exposure to the largest
number of buyers possible.

In order to accomplish this and as part of my service to you, I provide a complimentary
consultation with a professional stager. She will make recommendations which can be as simple
as decluttering and rearranging furniture to highlight your home's best features, to making
repairs/improvements that will help you leverage your highest ROI.
 
For your convenience and peace of mind, I have a list of trusted vendors that I work with regularly
to provide any of the services you need.

Before After
 



STAGING AND PREPARING YOUR HOME

Buyers want "HGTV" ready homes

Most Valuable Updates
Fresh Paint
Declutter by removing excess items
Removing any personal photos
Carpet cleaning/replacement
Floor refinishing
Changing outdated light fixtures
Professional deep cleaning
Window washing 
Landscape clean up
Warm welcoming entryway
Punch list repairs
Staging with modern artwork, plants

       and simple textiles

Your very 1st showing is being seen online - According to a survey by the National
Association of Realtors, in 2021, 96% of buyers search for homes online. Buyers and sellers
agents reported that staged homes make it easier for buyers to visualize the property as a
future home.  This results in more buyers who are willing to walk through a home, which results
in more offers.   The survey also found people who first found a home online then are willing to  
overlook other property faults and increase the dollar amount buyers were willing to pay by up
to 10%.

Buyers interests and expectations have been totally heightened by shows like HGTV.  Years of
watching made-up "shows",  passing through a major recession, and all of the online information
and misinformation have combined to change buyers' interests and expectations.

To maximize their profits, sellers need to understand which updates will give the most impact,
often for very little investment.  We have seen time and time again the impact of a fresh coat of
paint and decluttering.  Buyers need to be able to picture themselves in the home.  This is when
the emotional piece of the sale really kicks in and creates a very motivated buyer.  



Property placed on private listing network to expose your home to top agents in the market
Professional photography 
Video(s)
Professionally printed marketing brochures
Drone and 3D imagery available
Provide a feature sheet detailing the many features of your home
We will do a "What we love about our home" marketing piece to display in home
Coming Soon sign placed in your yard
Promoting your property as coming soon on all social media platforms
"Coming soon" e-blast to all agents in area

 
It's time to create some buzz and build anticipation and excitement for your home. Our goal
here is to give your property maximum exposure in the market place.

S T E P  4
L I S T I N G  P R E  L A U N C H



Promoting your listing on all social media platforms
Announcing your listing to all area agents with email blast.
Individual property website for you to also share
Scheduling Open Houses (if desired)
Monitoring competition
Requesting feedback after every showing
Fielding all questions from realtors
Keeping you updated with any offers
Reviewing all activity with you weekly. We will talk about number of showings, showing
feedback, and make any necessary adjustments to our strategy. 

Drum roll.....

Now your home will be live on the Multiple Listing Service and broadcasted to thousands
of other sites such as Zillow, Trulia, Realtor.com, etc. Brokers will now be contacting you to
schedule showings via Showingtime, Baird & Warner's Appointment Center tool for
flawless scheduling on your terms.

I will now be:

S T E P  5 :
L I S T I N G  I S  L I V E  O N  M L S



S T E P  6
R E V I E W  O F F E R ( S )

Price
Dates
Terms (cash or financed)
Inclusions and Exclusions (personal property)
Contingencies (inspection, finance, appraisal)

Hooray—you received an offer! Now what? 

I'll help you measure the pros and cons of any and every offer including which parts are solid,
and which components are unreliable. I'll guide you through all the elements of the offer(s)
and help negotiate secure and favorable terms.

The 5 key negotiating points of a contract are:



S T E P  7
C O N T R A C T  T O  C L O S E  -  N A V I G A T E  B U Y E R S
I N S P E C T I O N  A N D  A P P R A I S A L

During this phase (approximately 30 days) There are many milestones to be reached. I
will be making sure all contingencies (inspection/appraisal/finance) are met within the
time limits provided in the contract and coordinate all aspects of the sale to ensure a
smooth transaction.

Inspection - buyers will have 5 business days after signing contract to conduct an
inspection and communicate any requests. I will help navigate any inspection issues.
Additionally, I will help facilitate any estimates or repairs that may be required.
 
Appraisal - If buyer will be taking a mortgage on the home an appraisal will take place
shortly after inspection. I will meet the appraiser at your home with prepared comps
and list of improvements to substantiate the selling price.

Loan - I will be in touch with buyer's lender many times along the way to be sure all
important deadlines are met and financing is progressing.



S T E P  8
C L E A R  T O  C L O S E

These are the 3 magic words - This means all of the final loan commitments have been
met by the buyers and the lender has given final approval for loan to be funded. This
usually happens 5-7 days prior to the close date.

I will be sure to share this news with you!

S T E P  9
C O M P L E T E  Y O U R  M O V E
You are now packed and moved out and it is closing day. The buyers will conduct a final
walk through of the property with their agent the day of closing. They will be making
sure any agreed items are left, everything else is removed, and the home is in good
condition. 

You will likely have already pre-signed your closing documents at your attorneys office,
so today you get to celebrate. Buyers will head to the title company to sign all
documents and transfer money. You will receive an update from your attorney once
the closing is complete. I am committed to continuing our relationship beyond the sale
of your home and will be here as  your go-to source for anything as you transition and
begin your next chapter! Congratulations!

S T E P  1 0
C L O S I N G  D A Y !



Ginny's 3 Step Marketing Plan

Preparation
Complimentary staging consultation
Develop recommendations for repairs and improvements that will enhance the
marketability of your home, maximize its appeal and insure it competes favorable with
other homes on the market
References for local professionals to help with any cleaning, landscaping or needed repairs
Place your listing in the Private Listing Network to expose your home to top agents in the
market to generate buzz and excitement
Professional photography - I will meet photographer at your home
Drone photography (If necessary)
Floor plan photos
Measure home for accuracy
Create videos of your home for listing and online marketing
Prepare feature sheet and what you love about your home sheet detailing the many
features and benefits of your home
Coming soon social media posts (FaceBook, Instagram)
Professional marketing materials prepared (brochures, post cards, etc.)
Draft listing prepared on Multiple Listing Service (MLS) 
Email Coming Soon to all agents in the area (72 hours prior to live)

Promotion
Place live on the Multiple Listing Service (MLS)
Syndicated to thousands of real estate websites (Zillow, Realtor.com, Trulia, etc.)
Your property's own website is activated
Professional marketing brochures and flyers placed in home for buyers to take
Notify agents in my office and region about your property
Send post cards to neighbors notifying them your property is for sale
Just Listed social media posts (FaceBook, Instagram)
Hold open houses for additional exposure to buyers and their agents (at sellers discretion)
Lockbox placed on property
ShowingTime activated (for agents to schedule showings)

My marketing plan is designed to give you
maximum exposure so we

attract more buyers and more contracts.
The more buyers and contracts you have, 

the higher your property will sell.

Evaluate your home and the competition
Prepare reliable Comparative Market Analysis
Establish fair market value for your home

Pricing



About Me
Education, Experience & Fun Facts

BACHELOR'S DEGREE, ELEMENTARY EDUCATION, ELMHURST COLLEGE
Prior to my career in real estate, I spent time in education. Having this background, my approach
to real estate is with the heart of a teacher. Helping my clients have a thorough understanding of
the buying and selling process, providing expert advice so they can make good decisions, and
being their guide throughout the entire transaction is at the core of what I offer my clients. 

ENTREPRENEUR, MYSTORYBLANKETS.COM
While a stay at home mom, I founded a personalized embroidered baby blanket business and
began selling blankets online. Over the course of 18 years I created more than 7,000 security
blankets for babies all over the world! During this time I developed marketing skills, social media
expertise, and learned the importance of outstanding customer service. 

BAIRD & WARNER REAL ESTATE
I am proud to work with the #1 producing office for the Baird & Warner Company. Baird &
Warner has over 35 offices in the Chicagoland area including Naperville. We buy and sell more
real estate than any company in the surrounding suburbs. I outperform the average agent in
both # of homes sold and volume year after year.  

For the past 28 years I have lived and raised my family in Naperville. Through the years I have
come to know and appreciate this town in so many ways - as a newlywed, as a mom of 5 children
and now as an almost empty nester. I love sharing my knowledge and enthusiasm with others
about living in this community.

In my free time I enjoy spending as much time as possible outdoors. Whether running, biking, or
walking on Naperville’s many outdoor paths, or just hanging out in my backyard swimming or
spending evenings by the fire pit, this is what fills my soul.
 
I love to travel and some of my favorite places I have been is the Virgin Islands including St. John
and Virgin Gorda, Greece, France, Vienna. 

I was born and raised in Michigan, and I continue to enjoy our annual trips with extended family
up to Northern Michigan every summer for lake life and winter for snow sports.

FUN FACTS



Full-Time Real Estate Professional

Backed by Baird & Warner, the largest producing real estate office in Naperville and the

surrounding suburbs

Bachelor’s Degree in Education 

Hands on counseling and guidance every step of the way

Provide a proven process for my sellers & buyers personalized to their specific needs

Local expert agent deeply connected to Naperville and the surrounding suburbs

Ethical and honest - always looking out for your best interest

Good listener who can interpret your personal wants, needs and goals

One stop shop team of experienced Professional Photographers, Stagers, Attorneys,

Inspectors, Contractors, Movers and more

I work hard at establishing good relationships within the real estate industry through

professionalism and a warm demeanor.

Dedicated to continuous learning and improving my skills and knowledge of the ever-

changing market and Industry.

I outperform the average agent in both #of homes sold & volume, year after year

100% committed to making sure you have an experience that exceeds your expectations

I look forward to making this process as profitable and smooth as possible.  

What Sets Me Apart

I'm not your average realtor.....
While buying or selling a home can be an exhilarating and joyful experience, it may also
bring on unexpected stress.

I draw upon my knowledge, experience and instincts to help guide my clients through the
many complexities and emotional aspects of the home buying and selling process
keeping things as smooth and stress free as possible.

Whether it be negotiating contracts, reviewing lengthy inspection reports, working with
attorneys and providing strategic staging and design ideas - I am here to be your
advocate and guide throughout the entire process -  from the very beginning all the way
through closing day and beyond.



Testimonials

I would recommend Ginny a thousand times over!! My husband and I have moved several times
with his job . We have bought and sold ten homes . We moved here about five years ago from
abroad. We ended up using Ginny to sell that home and buy the one we are in now for the last
year and half . I had the best experience by far with Ginny out of all of the realtors I have ever
used! It was such a great and easy process with her and she was so nice and pleasant to work
with. What I loved so much about it was I just felt so informed all along the way about the process
on both ends of selling and buying our home. The whole process was just so easy! Ginny has a
great team of people she works with. She sent a lady over to give suggestions to declutter and
help stage our home which was so helpful. And the home photos turned out great! We really
liked the lawyer that she suggested we use for closing . Ginny knows a lot about Naperville, all
about the great neighborhoods and is really in the know with everything in the area . If I hadn’t
used Ginny as my realtor, I most likely wouldn’t have gotten the home we have now. I wasn’t the
only one that wanted this house and am forever grateful for Ginny fighting for me to help make it
happen.

There is no one like Ginny Jackson in the business. Her lightening responsiveness, attention to
every detail, connection to any possible contractor that you'll need, incredibly generous spirit
with her time and experience, expansive knowledge of the market, preparation with staging, and
- most importantly - her complete JOY in helping you make your home absolutely primed for the
top dollar that you deserve. She's a wonder and just a pleasure to work with. Grab her if you can!

Ginny was great to work with during our recent house sale. She walked us thru the process and
guided us along the way. She always had time for our questions and concerns. She put us in
touch with professionals to assist us with getting the house ready for sale. Truly a pleasure to
work with and helped us to a VERY satisfactory conclusion. Talk to Ginny - you will not be sorry.

Ginny exceeded my expectations in every way. Her kind, professional demeanor made it so easy
to work with her. Her knowledge of the market as a whole and specifically my community, was
invaluable as I tried to navigate selling my house. I entirely trusted her in every way to sell my
home, and she did for more than I could have imagined! At every stage, Ginny communicated
with me to inform me, advise me and support me in the process. Thank you! She is exceptional at
truly caring for her client and their outcomes. I am so grateful for her knowledge, professionalism
and heart. Ginny truly cares. I recommend her to everyone I know!

We have Bought and Sold with Ginny. She was GREAT to work with! She made the whole process
so easy. She is super easy to work with, empathetic, knows the community, knows the in and outs
of all things real estate, and really does a great job of supporting her clients through the whole
process.... from figuring out the best price to list at, to staging, to marketing, to negotiating, to
closing. Thank you!



I'm backed by Baird & Warner
CHICAGOLAND'S OLDEST & LARGEST INDEPENDENT REAL ESTATE COMPANY

Baird & Warner brings serious advantages to the table. And I'm looking forward to putting all of
them to work for you.

Baird & Warner has earned the respect of the Chicagoland brokerage community. It's why Baird
& Warner homes are likely to be shown more often. And, it's why I chose to work here. Because
I'm empowered to be a better real estate professional, and smarter about your home and your
future. 

I am proud to work in the Naperville office of Baird & Warner. Our office has been the #1 in sales
volume and #1 in units sold in our area for the past 10 years. This means we buy and sell more
real estate in our area than any other real estate company.

Through Baird & Warner's exclusive marketing services department, I have access to in-house
professional quality design and production, and a support team that has my (and your) back to
make it happen. Brochures, ads, emails, postcards, and more. Perfect every time. Easier than
ever.

With Baird & Warner, our ability to market and showcase your property is optimized with the
most innovative technologies and resources available in todays market.

I also have direct access to Baird & Warner Title services, who will make sure nothing is
overlooked. 

The true Baird & Warner difference is that we have so many advantages built into the whole
process - making the business of showing and selling your home easier, smarter and more
seamless at every step.


